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-*-30% Proportional Seoondary Loss Bpense Coverage 
$1,000 instranoe limit with $50 deductible and $30 preniim 
Losses without insuanoe 



Total Cost After N* (Cost) /Benefit 
Losses Without Cost After Insirance Secondary Loss ofSecortkyLoss 
Insurance Recovery Bqjense Coverage Eapense Coverage 
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Seller executes and 
sends Secondaiy Loss 
Expense Contract to 
buyer. 

30 



Buyer submits proof of 
insurance recovery to 
the Coverage seller. 
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Coverage seller pays 
buyer in accordance with 
coverage terms. 
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Coverage seller makes 
no payment to buyer. 
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Coverage seller creates 
functional relationships 
between Secondary Loss 
Expense Coverage and 
an insurance policy. 

20 



Seller conveys 
Secondary Loss Expense 
Coverage and premium 
information to potential 
buyers. 

22 



Buyer selects Secondary 
Loss Expense Coverage 
and submits proposed 
contract to seller. 

24 






No 




t 


Coverage rejection 


notice and explanation 


is sent to buyer. 
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Fig 3 



